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1 Outline of FY14
(Note) YY/M denotes the year and month of the accounting period-end.

(e) denotes the forecast for the previous period. (Jan. 2015)

1. Outline of FY14

(e) denotes the forecast for the previous period. (Jan. 2015)
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Outline of FY14 (Highlights)

FY14 Results
Increase/Decrease Increase/Decrease

YoY vs. Previous Forecast

Ratio Ratio

(100 million yen)

Sales ６,３７５

Operating 
４４１

－１６

＋１３７

－７５

＋３１

－０％

＋４５％

－１％

＋８％Income
Ordinary
Income

４４１

４２２

＋１３７

＋１１１ ＋２７

＋３１＋４５％

＋３６％ ＋７％

＋８％

Net
Income ２８１ ＋１０１ ＋１７

Net Income
Sh ２０４.５２ yen ＋７３.４1 yen ＋１２.５７ yen

＋５６％ ＋７％

per Share ２０４.５２ yen ＋７３.４1 yen

Cash Dividend
per Share ４５.００ yen ＋１５.００ yen ±０.００ yen

＋１２.５７ yen

ROE ９.８％ ＋２.８％ ＋０.６％

FCF ２４９ ＋１３３ ＋９９
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Outline of FY14 (Sales and Operating Income by Segment)

(100 million yen)

Sales Operating 
Income Sales Operating 

Income Sales Operating 
Income

YoY

１５/３１５/３(e)１４/３ Deviations

S l Operating

１,１７３ ２０５ １,２６８ １８０ １,２４５ １７２ ＋６％ －１６％

Income Income Income Sales Operating 
Income

Electronic Device 
Systems

Fine Technology 
Systems １７２ －７２ ９９ －４ １００ －７ －４２％ ―％

（＋６.６Ybn）

Science & Medical 
Systems

Industrial & IT 

１,５０４

９３３

１８１

６

１,６３０

８４１

２２６

３

１,６４１

８４９

２５０

１

＋９％

－９％

＋３８％

－８２％Systems

Advanced Industrial
Products

９３３

２,６７０

６

２２

８４１

２,６４３

３

２５

８４９

２,５８９

１

２２

－９％

－３％

－８２％

±０％

６,３９１ ３０４ ６,４５０ ４１０ ６,３７５ ４４１Total －０％ ＋４５％
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Note: (e) denotes the forecast for the previous period (Jan. 2015). 
Elimination such as subtractions in intersegment transactions, etc., are included in the totals.



Outline of FY14 (Explanation of Deviations)

vs. FY13 Results

Science & Medical
Systems:

Increased 13.8Ybn due to higher clinical analyzer sales in 
emerging markets and combined sales for the U.S. market

Sales (639.1Ybn →    637.5Ybn   -1.6Ybn)

y g g

Industrial & IT
Systems:

Decreased 8.5Ybn due primarily to lower sales of mobile 
phones to the U.S. customers

Ad anced Ind strial Decreased 8 2Ybn due to lower sales of electronicAdvanced Industrial
Products

Decreased 8.2Ybn due to lower sales of electronic 
components and materials

O i I (30 4Yb 44 1Yb 13 Yb )
Science & Medical
Systems:

Increased 6.9Ybn due to substantially the same reasons as 
sales

Operating Income (30.4Ybn   →   44.1Ybn   +13.7Ybn)

Fine Technology 
Systems:

Increased 6.6Ybn due to the effect of business restructuring

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 6



Outline of FY14 (Factors behind Change YoY: Operating Income)

500

(100 million yen)
Sales expansion, 
lower costs etc500 

Strategic 
investment

Business 
restructuring ＋55

＋45* 441

lower costs, etc 
Foreign exchange

impact

304 

investment
for growth

－48

＋85

250 

*Includes a +4.1Ybn impact of the Smart Transformation Project

0 

１４/３ １５/３
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Outline of FY14 (Balance Sheet in Summary)

Current Assets ４,１９７ ＋４２７ Current Liabilities １,８８８ ＋１７９

C h & D it /D it t

As of end of March 2015 (100 million yen) vs. 14/3 vs. 14/3

Cash & Deposits/Deposit to 
Hitachi Group Cash Management 
Fund

１,５４２ ＋１９５ Notes & Accounts Payable １,２２１ ＋１６４

Notes & Accounts Receivable １,３８３ ＋３２ Others ６６７ ＋１５

Inventories ８９７ ＋１４５ Fixed Liabilities ４５５ －５６

Others ３７５ ＋５４
Retirement and severance 
benefits ４３７ －５６

Fixed Assets １,１６９ －１０ Others １７ －１

Tangible Fixed  Assets ７５２ ＋１ Net Assets ３,０２３ ＋２９４

Intangible Fixed  Assets １２６ －４ Shareholder Capital ２,９９４ ＋２２６

Investments & Other Assets ２９２ －６
Accumulated Other 
Comprehensive Income (Loss) ２３ ＋６６

Minority Interests ６ ＋１

Total Assets ５,３６６ ＋４１７
Total Liabilities & 
Shareholder Equity ５,３６６ ＋４１７

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 8

Shareholder Equity
・Shareholder Equity per Share: 2,193.48 yen (YoY +212.48 yen)



Outline of FY14 (Cash Flow Statement in Summary)

１４/３ １４/３
(100 million yen)

Cash Flow from Operating Activities ３４５ Cash Flow from Financing Activities －５５

I B f I T d

１５/３ １５/３

Income Before Income Taxes and 
Minority Interests ＋４０１ Dividends Paid －５５

Depreciation and Amortization ＋１０８ Others －０

Working Fund ＋１１ Effect of Exchange Rate Changes ＋１５

Income Taxes Paid －１２４

Others －５１

Cash Flow from Investing Activities －９５Cash Flow from Investing Activities ９５

Capital Expenditures Proceeded
from Sales/Purchase of Securities ＋９

Capital Expenditures Proceeded from
１３１

Cash and Cash Equivalents

１ ３３６

１５/３

Capital Expenditures Proceeded  from
Sales/Purchase of Property  and Equipment －１３１

Others ＋２７

At the Beginning of Year １,３３６

Net Increase (Decrease) ＋２１０

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 9

Free Cash Flow ２４９ At the End of Term １,５４６



2 Management Policy2. Management Policy
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Vision and Management Strategy 

Long-term Management Strategy for 2020: CS11 (Corporate Strategy 2011)

Becoming a Global Top in high tech solutionsCorporate VisionCorporate Vision

Leading the way for our customers’ future

Becoming a Global Top in high-tech solutionsCorporate VisionCorporate Vision

Leading the way for our customers  future
as a fast-moving creator of cutting-edge business

Strategy StatementStrategy Statement

MissionMission

“To Turn Our Customers into Fast“To Turn Our Customers into Fast--moving, Cuttingmoving, Cutting--edge Businesses”edge Businesses”

Copyright©2015 Hitachi High-Technologies Corporation All Rights Reserved. 11



Business Domains

Biotechnology 
and Healthcare
Biotechnology 
and Healthcare

Cutting-edge and frontline
Global customers and markets

Invest intensively in 
this top priority field

■ Expand existing businesses and actively  
develop new fields and new businesses 
In vitro diagnostics Biotechnology Life sciences informatics

Advanced
Industrial Systems

Advanced
Industrial Systems

Biotechnology 
and Healthcare
Biotechnology 
and Healthcare

this top priority field

Social and Industrial
Infrastructure

Social and Industrial
Infrastructure

In vitro diagnostics, Biotechnology, Life sciences informatics 

Social and 
Industrial

I f t t

Social and 
Industrial

I f t t

Strengthen as the Company’s 
core competenceInfrastructureInfrastructure

■ Make further use of infrastructure solutions
Scientific systems and trading business underpinning industry 

core competence

Advanced
Industrial
Advanced
Industrial

and society at large, social infrastructure business, narrowly 
defined as renewable energy and certain other fieldsProvide high-tech solutions

Core competence
B i ti ti

Enhance profitability 
th h l ti dIndustrial 

Systems
Industrial 
Systems

■ Specialize in cutting-edge, growing domains

Business creation expertise

Global sales and 
Procurement capabilities

Technology development, 
manufacturing and 
service capabilities

through selection and 
concentration

Copyright©2015 Hitachi High-Technologies Corporation All Rights Reserved. 12

Focus on: Semiconductor Metrology and Inspection Equipment, 
Process Equipment

Withdraw from: Chip mounter, Bonder 

(Trading Functions) (Manufacturing Functions)



Management Policy

１．
Strengthen business portfolio by shifting resources to growth fields

２
Accelerate global growth strategies based on business fields and local characteristics

２．

３
Strengthen business creation capabilities from the customers’ perspective

３．

Operate autonomous and decentralized organizations predicated on

“Challenge to Change”

prioritizing the best interests of the entire Group

Develop highly specialized solutions businesses that respond in detail
to individual customer needs

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 13

to individual customer needs



3 FY15 Outlook3. FY15 Outlook

*Hitachi High-Technologies Corporation (Hitachi High-Tech) will voluntarily adopt International Financial g g p ( g ) y p
Reporting  Standards (IFRS) to the presentation of the financial statements in its annual securities report 
for the year ended March 31, 2015 (FY14). Therefore, Hitachi High-Tech has made the forecast for the 
year ending March 31, 2016 (FY15) based on IFRS and some of the content was changed from previous 
disclosures. 

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 14



FY15 Outlook (Highlights)

FY15 Outlook
<IFRS>

YoY (vs. estimate)FY14 Results
<IFRS> (estimate)*1 Increase/Decrease Ratio

(100 million yen)

Revenue ６,７７０

Income before 
Income Tax ４６０

＋３９０

＋３０

＋６％

＋７％

６,３８０

４３０

Net 
Income ３４４ ＋４４ ＋１５％３００

EBIT*2 ４５８ ＋３３ ＋８％４２５

Net Income
per Share ２５０.１２ yen ＋３１.９９ yen２１８.１３ yen

EBIT 2 ４５８ ＋３３ ＋８％４２５

Cash Dividend
per Share ５５.００ yen

ROE １０.５％

＋１０.００ yen

±０％

４５.００ yen

１０.５％O １０.５％

FCF １６０

０％

－９０

１０.５％

２５０

Note: FX rate estimate: 1USD=115 yen 1EUR=130 yen

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 15

*2 EBIT (Earnings before interest and taxes): Earnings after the subtraction of interest income and interest expense from income before income tax. 
*1 IFRS estimate based on FY14 results (Japan GAAP)
Note: FX rate estimate: 1USD=115 yen, 1EUR=130 yen 



FY15 Outlook 
(Revenue and Income before Income Tax by Segment)

Revenue Income before 
Income Tax

FY15 Outlook <IFRS>(100 million yen)

１,１３８ １９５

Income Tax

Electronic Device 
Systems

１６１

１ ６８１

４

２３３

Fine Technology 
Systems

Science & Medical
１,６８１

８６４

２３３

９

Science & Medical 
Systems

Industrial & IT 
Systems

２,９６０ ３９

Systems

Advanced Industrial
Products

６,７７０ ４６０Total

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 16

Note: Elimination such as subtractions in intersegment transactions, etc., are included in the totals.



4 Business Strategy by Segment

Note: YY/M denotes the year and month of the accounting period-end.

4. Business Strategy by Segment

Note: YY/M denotes the year and month of the accounting period end.
(e) denotes the forecast for the present period.

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 17



Business Strategy (Electronic Device Systems) ①

■ FY14 saw high growth in ASSP, DRAM and NAND due to strong growth in mobile devices (smartphones
and tablets) and SSD. Meanwhile, the front-end equipment market remained about the same as the

Business Environment

and tablets) and SSD. Meanwhile, the front end equipment market remained about the same as the 
previous year. 

■ Capital investment in logic and memory chips for primarily mobile devices is projected to remain strong in 
FY15. However, this trend is overshadowed in part by uncertainties regarding the timing of investment by 
some customerssome customers. 

■ In the cutting-edge device market, new business opportunities are foreseen in response to new needs 
generated by the application of three-dimensional structures and new materials.

Vision and Basic Strategy
1. Vision

Work in collaboration with customers to pursue and create 
new value in cutting-edge industrial fields

gy

2. Basic Strategy
(1) Supply globally leading products by enhancing core technologies
・Maintain and increase market share by developing and launching 

new equipment with top performance specificationsnew equipment with top performance specifications
(2) Advance into new business fields by creating new value
・Win orders in new processes by strengthening products responding

to new customer needs
(M t l t d t hi t f 3D NAND d hi t )

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 18

(Metrologysystems and etching systems for 3D-NAND and ashing systems )
(3) Expand service and system solution businesses

HS-9050 ashing system



Business Strategy (Electronic Device Systems) ②

■ Maximize value to customers by providing solutions to the  
application of multiple exposure three-dimensional

Revenue Trend Concrete Initiatives in FY15

(100 million yen)

1,400 

1,245

YoY*

＋７％
Back-end &
Assembly Equip.

application of multiple exposure, three dimensional 
structures, and new materials

・Strengthen the new product lineup 
based on existing platforms

・Expand and enhance applications in
186

＋２０％

1,138
・Expand and enhance applications in

metrology and inspection 

■ S f

The 9000 series etching platform
Metrology &
Inspection 
Equip

513 613

700 

＋２０％ ■ Strengthen capabilities for responding to customers by  
expanding and enhancing R&D bases around the world

・Development in close contact with
customers at overseas engineering

Equip.

546 522
－４％

sites (U.S. and Taiwan)
・Take the lead in developing 

next-generation products by 
building secure environments

Process
Equip.

0 
15/3 16/3(e)

g
for working together with customers
(New laboratory: Establishment of MIC Naka*1)

■ Expand the service business by enhancing service quality  

MIC Naka

IFRSJapan 
GAAP

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 19

*Excludes Back-end & Assembly Equip. *1 MIC Naka: Metrology and Inspection Center Naka
*2 CIP: Continued Improvement Plan

and promoting CIP*2
GAAP



Business Strategy (Fine Technology Systems)

1. Expand business in growth fields related to social infrastructure inspection and industrial infrastructure
2 Add higher value to the business by strengthening core competences (optical sensoring image processing

Vision and Basic Strategy

2. Add higher value to the business by strengthening core competences (optical-sensoring, image processing 
technology, etc.)

3. Expand the service business (provide added value in Big Data analysis, etc.)

Revenue Trend Concrete Initiatives in FY15

■ Social infrastructure inspection business
・Railway inspection
Expand sales of railway inspection 

i t t d i ti lli
200 

YoY

＋６０％

Revenue Trend Concrete Initiatives in FY15
(100 million yen)

equipment mounted in operating rolling 
stock, expand and enhance the product
lineup, expand business overseas

・Inspection of power transmission lines, 
roads, and bridges

East-I, electric and track inspection train 
for shinkansen
(Source: JR East Japan Railway Company )

161

Industrial roads, and bridges
Cultivate business in social infrastructure inspection where needs are     
foreseen to grow

■ Industrial infrastructure business
Expand business in automotive facilities

66

117100 
100 ＋７６％

Social

Industrial 
Infrastructure 

・Expand business in automotive facilities
・Provide automated facilities with high added value by advancing into 
robotics technology application, analysis and inspection technology, 
and other fields

■

34 44

0 

＋３０％

Social 
Infrastructure 
Inspection

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved.

■ Services business
Develop post-sales businesses by making proposals for improving  
productivity and quality

20

15/3 16/3(e)
IFRSJapan 

GAAP



Business Strategy (Science & Medical Systems)
(Scientific Systems) ①

Business Environment

■ Electron microscopes
In addition to the need for ultra high resolution imaging demand for high precision prior sample processing and high sensitivity analysisIn addition to the need for ultra-high resolution imaging, demand for high-precision prior sample processing and high sensitivity analysis  
electron microscopes has grown in cutting-edge fields including the environment and new energy, new materials, and life sciences

■ Scientific instruments
Demand for high-precision and high-throughput dedicated machines have grown for analyzing samples in cutting-edge fields including 
the environment and new energy, new materials, and life sciences

Vision and Basic Strategy

1 B l b l l d i th l t i b i1. Become a global leader in the electron microscope business
・Enhance the product lineup
・Broaden the scope of sales to the environment and new energy, 

new materials, and life sciences fields where the market customer
Li h t

FE-SEM with high 
analytical performance 
and superb operability

base is larger

2. Become a major global player in scientific instruments
E h th d t li f i tifi i t t f th l i

Lineup enhancement: 
SU5000 schottky field emission
scanning electron microscope . 

・Enhance the product lineup of scientific instruments for the analysis
of inorganic and organic compounds

・Strengthen development and broaden the scope of sales of 
dedicated machines reflecting customer needs Development example of dedicated

Identifies the cause 
of ultra-fine metal 
particle contaminants

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 21

・Expand overseas sales by enhancing global marketing capabilities
Development example of dedicated  
machines: EA8000 X-ray particle 
contaminant analyzer for lithium-
ion batteries



Business Strategy (Science & Medical Systems) 
(Scientific Systems) ②

Concrete Initiatives in FY15

Electron microscopes
■ Contin all de elop strategic ne prod cts for

(100 million yen)

Revenue Trend

700 

YoY

＋９％

601

■ Continually develop strategic new products for 
introduction and sales expansion in the volume zone 

<<New products launched in FY14>>
(1) SU5000, schottky field emission scanning electron microscope 

248
265

551

＋７％

( )
(2) NX2000, composite instrument (triple-beam) FIB-SEM 
(3) TM3030Plus tabletop microscopeScientific 

Instr.

248

350 
Scientific instruments
■ Expand sales in the life sciences 

field with the launch of a new model
of mass spectrometer detectorEl t

304 336
＋１１％

of mass spectrometer detector 
for liquid chromatograph

■ Further cultivate the environment 
and new energy field by expanding sales of metal particle 

Chromaster® 5610 MS Detector
High performance liquid chromatograph

Electron
Microscopes

0 
15/3 16/3(e)

IFRS

contamination inspection equipment for lithium-ion batteries 
and fuel cells 

■ Enhance global marketing capabilities and utilize sales  
t k t d l ld id

Japan 
GAAP

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 22

networks to expand sales worldwideGAAP



Business Strategy (Science & Medical Systems)
(Biotechnology & Medical Products) ①

Business Environment 
■ Clinical chemistry & immunodiagnostic analyzer market

Europe： The replacement cycle for diagnostic equipment has lengthened since the debt crisis in southern Europeu ope e ep ace e cyc e o d ag os c equ p e as e g e ed s ce e deb c s s sou e u ope
U.S. ： The enactment of medical insurance system reforms has caused the number of tests to increase,  but the impact on diagnostic

equipment demand has been limited
China ： Growth is being driven, the government’s preferential treatment of domestically manufactured diagnostic equipment has raised 

concerns of a possible decline in imports
■ New business fields■ New business fields

Growth is foreseen in companion diagnostics and other genetic testing markets

Vision and Basic Strategy

1. Clinical chemistry and immunodiagnostic 
analyzer market

Promote systems solutions businesses by 
combining new automated clinical laboratory 

(Million USD)
■The In Vitro Diagnostics Market in 2013

testing systems with modular clinical chemistry 
analyzer 

2. Advancement into the bacterial and genetic
testing markettesting market

・Promote and strengthen the development of 
innovative technologies and products

・Form SCB* with reagent companies with 
a strong global presence

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 23

a strong global presence

*SCB: System Collaboration Business
*Company estimates based on data from Kalorama Information



Business Strategy (Science & Medical Systems)
(Biotechnology & Medical Products) ②

Concrete Initiatives in FY15

■ Capture the market with automated clinical laboratory 
testing systems

(100 million yen)

Revenue Trend

1,200 

YoY

－１％

1,090

＋５％
1,080

testing systems

Globally expand expertise in raising clinical testing efficiency 
and engineering capabilities nurtured for over 20 years
・Promote combine sales of medium to large-scale automated 

Biotechnology
Products,
Oth126 132

＋５％ Promote combine sales of medium to large scale automated 
clinical analyzers by introducing the cobas8100 automated 
clinical laboratory testing sysytem to the U.S. market

・Strengthen solutions proposal capabilities of personnel in 
charge of product design and development in China and

Others

964 947

600 

－２％

charge of product design and development in China and 
expedite product development feedback on market needs

cobas8100 
Automated clinical laboratory

Medical 
Products

■ Strengthen technology and product development in 
bacterial and genetic testing

Automated clinical laboratory 
testing system

0 
15/3 16/3(e)

g g

・Launch sales in Japan of rapid bacterial testing systems
made by Nanosphere, Inc. of the U.S.

・Develop fully automated pre-test processing and analytical 
t (f lti l i d t ti ti t i l)

IFRSJapan 
GAAP

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 24

systems (for multiplying and testing genetic material)
・Develop next-generation DNA sequencers targeting the genetic  
testing market

GAAP



Business Strategy (Industrial & IT Systems)

Vision and Basic Strategy

1. Vision: Become a one and only solution provider in the industrial and IT fields

Revenue Trend Concrete Initiatives in FY15

2. Basic Policy: Enhance customer satisfaction (CS) based on “high degrees of specialization,” 
“creation of new value,” “strong relationships of trust,” and “collaboration with the Hitachi Group” 

1,000 

Revenue Trend

＋２％

YoY

Concrete Initiatives in FY15

864

■ Expand sales of automotive manufacturing 
equipment, devices and components

(100 million yen)

349
300

－１４％

849 864
■ Develop new products in industrial instruments 

and control systems

■ Expand sales of solar photovoltaic system EPC* projects,    

ICT
Solutions

565

500 

＋１３％

p p y p j ,
and related components and materials

■ Expand solutions business in 
the Internet of Things (IoT) field

Industrial 
Solutions

499
565

0 

■ Promote globalization 

EDR-N8

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 25

15/3 16/3(e)

*EPC: Engineering, Procurement and Construction

Differential Pressure Transmitter
IFRSJapan 

GAAP



Business Strategy (Advanced Industrial Products)

1. Vision: Become a specialized trading company with strengths in industrial materials across the global field 

Vision and Basic Strategy

2. Basic policy: Establish and develop (1)marketing in close contact with customers, (2)business investment 
strategies, and (3)supply chain solutions(SCS)

Revenue Trend Concrete Initiatives in FY15

340
3,000 

2 589 －４％

＋１４％
YoY

2,960
(3,436)

(4,363) ■ Establish a highly profitable business platform by focusing   
on businesses with high added value

Revenue Trend Concrete Initiatives in FY15
(100 million yen)

Fine Chemicals,
Others

982

355

3402,589

－３％

４％

■ Promote business investment strategies

Others

Electronic 
C&M

A t bil /

Automobile/Transportation C&M: Sensors, turbocharger components 
Electronic C&M: Smartphone components and materials

446

560

1,008

1,500 ＋２５％

■ Promote business investment strategies

Expand business by investing in the automotive components 
and optical telecommunications fields (ASEAN, Brazil, 
Mexico, etc.)

Automobile/
Transportation
C&M

Industrial

779
1,079

0 

＋３８％ ■ Enhance added value by building a value chain from 
materials to functional components

■ Develop a SCS business globally by leveraging trading

Industrial
C&M**

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 26

0
15/3 16/3(e)

■ Develop a SCS business globally by leveraging trading 
company functions including logistics and finance

IFRSJapan 
GAAP

* Figures in parenthesis are  
transaction amounts that
include net transaction amounts

** C&M: Component & Material 



Management Policy

１．
Strengthen business portfolio by shifting resources to growth fields

２
Accelerate global growth strategies based on business fields and local characteristics

２．

３
Strengthen business creation capabilities from the customer’s perspective

３．

Operate autonomous and decentralized organizations predicated on

“Challenge to Change”

prioritizing the best interests of the entire Group

Develop highly specialized solutions businesses that respond in detail
to individual customer needs
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to individual customer needs



5 Reference

Note: YY/M denotes the year and month of the accounting period-end.

5. Reference

Note: YY/M denotes the year and month of the accounting period end.
(e) denotes the forecast for the present period.
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Market Trend and Changes in Orders Received 
(Electronic Device Systems)

Semiconductor Manufacturing Equipment Market
(Front-end)

(100 million USD)

Previous Forecast
YoY

Changes in Orders Received
(100 million yen)

YoY
YoY

(Excludes Back-end)

800

400 

+2%
+8% -3%

Previous

15/3 1,107 -16% 16/3 １,１29 +22%

570 559
42

308 334 325

200 

Previous 
Forecast

-19%
-13% +42% +6%

537
569

136

42

400
0 

15/3 16/3(e) 17/3(e)

537

Back-end

401 527

Source: Gartner (Apr. 2015) / Company’s estimation 
Previous forecast is based on published values for 2Q/Oct. 2014.

DRAM L i OthF dMPU

Sales Ratio by Fields (Front-end Equip.)
Front-end

0

DRAM NAND Logic OthersFoundryMPU

16/3(ｅ)

15/3
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0
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0% 50% 100%

16/3(ｅ)



Capital Expenditure/ Depreciation Costs/ R&D /
Sales by Region

１４／３ １５／３ YoY １６／３（e） YoY

■Capital Expenditures/Depreciation Costs/R&D (100 million yen)

Capital Expenditure １８９ １４５ －２３％ １２９ －１１％

Depreciation Costs ９４ １０８ ＋１５％ １１８ ＋９％

R&D ２１１ ２０１ －５％ ２２６ ＋１２％

■Sales by Region
Note: Capital expenditure is based on acquisition base

(100 million yen)

Japan North 
America Europe Other TotalMainland

China

■Sales by Region (100 million yen)

Asia

１４／３

Sales ２,６６７ ８５４ ７８０ ２,０００ ８５０ ８９ ６,３９１

Ratio ４２％ １４％ １２％ ３１％ １３％ １％ １００％Ratio ４２％ １４％ １２％ ３１％ １３％ １％ １００％

１５／３

Sales ２,６３２ ６５０ ９７７ ２,０５４ ８２４ ６２ ６,３７５
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１５／３

Ratio ４１％ １０％ １６％ ３２％ １３％ １％ １００％



Changes in Quarterly Results

FY14
Q1

FY14
Q2

FY14
Q3

FY14
Q4

Sales ３４６ ３００ ２５９ ３３９

(100 million yen)

Electronic Device Systems
Sales ３４６ ３００ ２５９ ３３９

Operating Income ８１ ２８ ３１ ３２

Fine Technology Systems
Sales １２ ２３ １４ ５０

O ti I ６ ４ ４ ７S
ales /O

p

Operating Income －６ －４ －４ ７

Science & Medical Systems
Sales ３８８ ４１３ ３９６ ４４４

Operating Income ６３ ６１ ６２ ６４

S l １７４ ２１３ １８４ ２７８

perating Incom

Industrial & IT Systems
Sales １７４ ２１３ １８４ ２７８

Operating Income －９ ６ －４ ９

Advanced Industrial Products
Sales ６４４ ６４７ ６５１ ６４６

O ６ ４ ７ ５

m
e Operating Income ６ ４ ７ ５

Others & Elimination/Corporate
Sales －１４ －１２ －９ －１４

Operating Income －１ －７ ８ ３

１ ５５０ １ ５８４ １ ４９６ １ ７４５
Total

Sales １,５５０ １,５８４ １,４９６ １,７４５

Operating Income １３５ ８８ ９９ １２０

Ordinary Income １３４ ８２ ９３ １１３
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Net Income ９２ ５９ ５８ ７２



Sales Change in Main Business

（億円） FY14/Q1 FY14/Q2 FY14/Q3 FY14/Q4

Electronic Device Systems ３４６ ３００ ２５９ ３３９

Process Equipment １６０ １２９ １２１ １３６

(100 million yen)

Metrology & Inspection Equipment １３５ １００ ９３ １８５

Back-end & Assembly Equipment ５２ ７１ ４５ １９

Fine Technology Systems １２ ２３ １４ ５０

S i l I f t t I ti １ ５ ４ ２４Social Infrastructure Inspection １ ５ ４ ２４

Industrial Infrastructure １２ １９ １０ ２６

Science & Medical Systems ３８８ ４１３ ３９６ ４４４

Electron Microscopes ４５ ９３ ６５ ９９

Scientific Instr. ４６ ６４ ５２ ８６

Medical Products ２６１ ２２２ ２５２ ２３０

Biotechnology Products, Others ３６ ３４ ２７ ２９

I d t i l & IT S t １７４ ２１３ １８４ ２７８Industrial & IT Systems １７４ ２１３ １８４ ２７８

Industrial Solutions ７１ １３０ １０８ １９０

ICT Solutions １０２ ８３ ７６ ８８

Advanced Industrial Products ６４４ ６４７ ６５１ ６４６

Industrial C&M １９１ １９３ １９７ １９７

Automobile/Transportation C&M １０３ １０９ １１８ １１６

Electronic C&M ２６０ ２４８ ２５１ ２５０

Fi Ch i l Oth ９０ ９７ ８５ ８４
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Fine Chemicals, Others ９０ ９７ ８５ ８４



Notes on the data
1. All financial statement summaries and results predictions included in this presentation are on a consolidated basis unless otherwise stated.

Numerical data is rounded off to the nearest 100 million yen.
2 In its disclosures Hitachi High-Technologies may make statements that constitute forward-looking statements that reflect management‘s views with2. In its disclosures, Hitachi High Technologies may make statements that constitute forward looking statements that reflect management s views with

respect to certain future events and financial performance at the time of disclosure. Such statements are based on information available at the time
of disclosure and may differ from actual results due to various external factors, both direct and indirect. In the event of a major discrepancy with the
items disclosed, the Company will disclose on a case-by-case basis based on the law and/or the timely disclosure rules and regulations of the stock
exchanges on which the Company is listed.

The information included in this material is for reference when investing, and not a canvass to invest. Brand selection and the final decision is at your
own judgment.own judgment.
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